
Lila is building her business with the long term in mind. 
“Someone once said to me when I was new that the best 
advice they could give me is, ‘If you take care of your 
clients, your clients will take care of you.’ When I got 
into this industry, I wanted my business to be all referral 
based. I’ve never done any marketing. I really love 
everyone I’ve worked with, and they have all become an 
important part of my life. One client that I put in a house 
is going to be my maid of honor.”

Client referrals and rave reviews are Lila’s reward for 
her caring and professional approach to real estate. 

One past client stated: “If I could rate Lila higher than 
five stars, I would. The level of service she provided 
to us and the skill she displayed throughout the process 
made a tricky coast-to-coast move far easier and less 
stressful than expected. Lila was attentive to our many 
unique needs and was a calm, steady hand on the wheel 
throughout our house hunting experience. We trust her 
implicitly and would highly recommend her to anyone 
looking to buy or sell in Orange County. It is a privilege 
to write a review for her.”

Another described her experience with Lila this way: 
“Lila Mechekak is very dedicated, honest, professional, 
but also extremely friendly and (a) real people person. 

She was wonderful to work with. Her response time to all 
my questions was always quick, and there was no ques-
tion left without an answer. Her attentiveness to my and 
my family’s needs was incredible, and she has been an 
amazing resource for me and my family.”

Outside of her real estate practice, music is a big part of 
Lila’s life, and she loves to sing. She also enjoys cooking 
and baking for her family and friends.

Among Lila’s greatest gifts is her insight into what 
makes each person uniquely human. She uses this skill 
to help people achieve their best life by honoring what 
they value most in the place they call home. “I really care 
about people,” she says, “and I want to help them make 
decisions that will contribute to their longterm happiness.” 
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Realtor® Lila Mechekak brings a global 
perspective to her vibrant real estate 
practice at The Agency in Corona del 

Mar. As a member of the award-winning Los 
Angeles-based Grauman Rosenfeld Group, 
Lila enjoys helping people from all over the 
world find their ideal home in Orange County. 

Born in Algeria, Lila grew up traveling the 
world. Her father is a notable engineer in the 
energy sector, affording her and her family 
the opportunity to live in various countries. 
Their journey eventually brought them to 
California, and as Lila developed her own 
career, she took inspiration from her father’s 
extraordinary path to success in his field. 

She says, “My dad has an amazing story. 
He grew up dirt poor in the Atlas Mountains 
and was an awesome student. He was selected 
by the President of Algeria for a full-ride 
scholarship anywhere in the U.S. He chose 
USC, and he earned his bachelor’s, master’s 
and an Engineer’s Degree (equivalent to a 
PhD). I grew up with the knowledge that 
if he can make it from the hills of Algeria, 
I can do anything. Because of his job, I’ve 
been fortunate to travel the world, and it has 
shaped who I am as a person. After being 
exposed to so much, I have multiple languages 
and an appreciation for world cultures. The 
experience was priceless.” 

Lila is the perfect guide for people seeking a home in 
diverse Orange County. Her ability to speak English, 
Berber, Spanish, French and North African Arabic, 
combined with her immersion in multinational cultures, 
allows her to connect with her clients in a genuine way. “I 
care immensely about my clients,” Lila says. “I don’t ever 
think of the commission. My focus is on my clients and 
how I can best represent them. Number one, I want them 
to feel I listen, I care and I understand their situation. 
People can get focused on a house, but it’s not really 

about the house. There is always a much deeper story. 
Understanding that and the client helps me to make sure 
they get what they need.”

An extraordinary communicator, Lila is known for 
always being available and swift to respond. “I can’t let a 
text or email go by without a response. I want my clients 
to feel they can communicate with me even at 11:00 at 
night.” 
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