
Desiree’s down-to-earth nature combined with the per-
sonal care she puts into every transaction result in a close 
bond with each of her clients. Their referrals are often 
the reward for a job well done. A highly satisfied buyer 
explained how Desiree made her purchase experience 
extraordinary. “Desiree is a fantastic agent. I met her on 
a whim. New to the home buying process, I connected 
to Desiree via Zillow and immediately felt welcomed by 
her kindness and enthusiasm. I was impressed with her 
research into the properties and the surrounding commu-
nities, as well as her expertise in real estate, sales trends 
and the competitive buying process. Desiree analyzed the 
local market, connected with my lender, and developed 
positive rapports with sellers’ agents to submit multiple, 
competitive offers on my behalf within a few days. Just 
five days after meeting her and beginning my home 
search, I was in escrow on my number one choice.”

She summed up, “Desiree is professional, encouraging, 
and maintains frequent and open communication. She is 
a wonderful combination of patient and hardworking, and 
extremely dedicated to her clients. I am thankful to have 
met her and highly recommend her to anyone considering 
a real estate purchase.”  

A mother of three, including twin daughters, Desiree 
says that her children are the driving force behind her suc-
cess in real estate. “If I didn’t have them, I wouldn’t be 
where I am now. Anytime I’m down, they remind me that 
I’m doing great. My goal is to purchase a home for each 
of my kids and leave them with a legacy. That is what 
pushes me every day to do better.”

Upbeat, genuine and always ready for the next challenge, 
Desiree is inspired by helping her clients find the home 
they’ve always wanted. “I’ve had clients say, ‘If it wasn’t 
for you, I never would have thought I could afford this 
home.’ They’ll say they want to see a particular home, 
and I’ll say, Why don’t we see if we can get you some-
thing bigger or more turnkey? I want to get them more 

than they dreamed of — that’s what makes me happy. My 
why is to create happiness and help people make good 
decisions on the biggest purchase of their lives.”
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Realtor® Desiree Petersen has always loved 
homes and interior design, so she followed her 
dreams and entered the real estate profession. 

A lifelong resident of the Inland Empire, she knows 
the region from the high desert to the high mountains, 
and she is passionate about helping her clients find 
the exact home and neighborhood to fit their ideal 
lifestyle. “I love working with people in the area 
because I’ve watched it grow,” she says. “I know how 
it used to be and how it is now. Whether someone is 
looking for that older atmosphere, or they’re a young 
family wanting something new, I know where to take 
them.”

After previously working with a big-box real 
estate brand, Desiree enjoys working with regional 
real estate boutique WE’RE Real Estate, where 
the focus is on one-on-one service. “The approach 
here is more individual and not so commercialized. 
My clients get more personal service from me. I 
really care about them and their families, and where 
they’re going to end up when they buy or sell. As an 
agent at WE’RE, I also feel wanted and recognized 
as a person, not just someone who is generating 
commissions.”

With her warm, effervescent personality, Desiree 
puts people at ease and brings excitement to the 
process of buying or selling a home. She helps to 
minimize stress by being available to her clients whenever 
they need her. They can count on her day or night to be 
ready with answers to their questions and with solutions 
to the inevitable challenges that arise during a real estate 
transaction. “I’m always happy and helping,” she says. 
“I’m very responsive, even if it’s 9:00 at night or first 
thing in the morning. It’s important to me that my clients 
know what’s going on and that they aren’t just sitting 
around worrying.” 

In a market where inventory is short, the positive rela-
tionships Desiree cultivates with her peers can make all 
the difference in winning competitive bids. “It’s easier 
to get a home for my buyers when I take the time to go 
into an open house and talk with the listing agent. Also, 
my broker is well known in the area and has a very good 
reputation. That helps my clients, since other agents know 
they can count on us to get the job done.”
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