
According to Victor, excellent service begins with 
understanding the needs of your client. “Sometimes, a 
client will tell you they want a certain house, and the easy 
thing is to show it to them, buy it and be done with it,” 
he says. “But when you really understand what they want 
and know the area, you can show them other options that 
may serve them better.”

In this rapidly changing industry, Victor continues to 
build on his professional knowledge so that he is always 
equipped to give his clients timely advice. Besides his 
commitment to professional excellence, his compre-
hensive knowledge of real estate and his unparalleled 
marketing expertise, he promises to “uphold the highest 
moral and ethical standards throughout any real estate 
transaction I am involved in.” 

During the pandemic, Victor says that he learned to 
enjoy life more. “It’s important to be present with the 
people we love and laugh more because we never know 
when it is our last day,” he says. “It also taught me that 
where you live is your true castle. Being able to do busi-
ness anywhere gives us more freedom, and having a 
comfortable home to work in is important to so many 
people.”  

In his personal life,Victor’s four children are his primary 
focus. “I spend a lot of time with my kids and love to be 

with them and share my experience of life with them. 
They are my best friends.” Victor enjoys being active, 
whether he is playing basketball, working out at the gym 
or swimming. He strives for balance between family, 
health, financial and spiritual aspects of his life so that he 
can be of the highest service to others. 

Victor identifies passion as the key element to a lasting 
career in real estate. Through all of the market ups and 
downs, his desire to help people find their dream home 
and create generational wealth has sustained his career. “I 
love helping families to achieve their goals of buying or 
selling a home. By putting my heart and soul into it, this 
is a career that has given me freedom and allowed me to 
provide well for my own family. I believe your dreams are 
possible! Don’t give up if your dream is to own a home. 
Don’t hesitate. There is help. If you want to own a home, 
it’s still a good time to go for your dream and enjoy the 
benefits!”
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Victor M. Rosales

With a perspective that comes with more than 
25 years in the industry, Realtor® Victor M. 
Rosales believes it is always a good time to 

buy a home. A top-producing agent at Realty Masters 
& Associates in Rancho Cucamonga, he is widely 
recognized in the region as an authority on all things real 
estate. Victor began his career as a Spanish television and 

radio personality, and he was introduced to real estate 
when an agent asked him to do a real estate television 
show aimed at the Hispanic market. He recalls, “That 
person put the show on Univision and Telemundo, and I 
saw the power of providing information to people about 
how to buy, sell or refinance a home.”

Victor began working with Hispanic real estate pro-
fessionals to develop television and radio segments 
designed to inform and create leads. Eventually, he 
decided to use his media skills to promote his own real 
estate brand. Today, he operates a successful practice 
alongside his eldest daughter and transaction coordi-
nator, Leslie Marie Rosales. “She wanted to work with 
me, so I told her to come help me and we’d grow this 
business together. She’ll have her license very soon. We 
had a great relationship before, but it’s been amazing 
working together. She really loves the business and 
understands the financial power it gives to people.”

Victor continues to do radio and television both as a 
hobby and to generate business for himself and his col-
leagues. He just completed a television show called Su 
Casa USA for Estrella TV. “We talk about how to buy or 
sell a house, and if you need help, you can call us. I use 
the leads or give them to my colleagues.”

Victor receives leads and referrals from all over Southern 
California, but he prefers to concentrate on clients close to 
home in the Inland Empire and High Desert regions. “I’ve 
learned through the years that you have to centralize to 
deliver the best service. When I get somebody in L.A. or 
Orange County, I usually refer them to someone I trust. 
If you’re spread too thin, then you’re not giving someone 
your best service possible. And if they want to buy in 
an area you don’t know about, you’re not really helping 
them.” 


