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Iran Marquez-Nava

At Coldwell Banker Town and Country in Moreno
Valley, Iran was impressed by the quality of leadership
and agent support. “I interviewed with a couple more
offices, but they were not the same. I just felt like this
was the right fit.”

A Trusted Friend and Advisor

Iran’s perseverance and belief in self have paid off in
a successful real estate practice founded on affirmative
relationships with clients and colleagues alike. Iran is a
person of the highest integrity who is motivated by a heart
of service, and she is both conscientious in her approach to
real estate and caring in her interactions with others. She
brings positivity and patience to each transaction, while
offering her clients emotional support through what is
often a stressful process. “I put myself in their shoes and
try to understand them to help them get over that hump
where their fears are at their highest. I connect with them
as a friend, and I like the fact that they invite me over to
their house to have something to eat and meet their friends
and family. The positive feedback I receive is rewarding
and motivates me to do more. When I give them the keys
it makes me so happy. It is the greatest highlight — even
more than a paycheck. It’s very personal to be part of that.
I love it. It’s priceless.”
The connection and trust Iran builds with her clients is
evident in the glowing reviews they write about her and
the many referrals they send her way. A recent buyer said:
“She was a true blessing to have. Iran is extremely knowledgeable and passionate about her job. We could not have
asked for a better real estate agent. She was kind enough
to call and check on my wife and I numerous times while
going through this process. Even after we bought the house,
she still checks on us. Iran is the best, hands down.”

A

Realtor®-client relationship is a bond of trust, and
one that Realtor® Iran Marquez-Nava doesn’t take
for granted. When she left her successful 11-year
career in the manufacturing sector, where she worked
both as a liaison between engineering and production
and as an accountant to the company’s CFO, this single
mother of three took a giant leap of faith to pursue her
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dreams. Driven by a desire to start her own business and
provide a better future for her children, Iran gave up her
steady job and followed her entrepreneurial calling. “It
was challenging at first,” she says, “and a lot of people
told me to get another job. But I decided this was what I
wanted to do, and my mom has been my biggest cheerleader ever since.”

Another stated: “We had such a great experience with
Iran. She listened to our needs and responded quickly to
our concerns. She never made us feel pressured and was
extremely patient. Our 5 year old and 8 year old daughter
even mentioned to us how she even greeted them with a
hello when we brought them along our missions, and to us,
that showed great integrity. She helped us find our dream
and investment home.”
In her relationships with her peers, Iran leads with respect
and goes above and beyond to make each transaction
seamless for all parties. In a market where the competi-

tion is fierce for buyers, she is winning bids and helping
her clients obtain their dream homes. “Before I submit an
offer, I do my research, look at comps and talk to the agent
to get a feel for them and they can get a feel for me. I’ve
had deals where the agent and I connected, and ours may
not have been the highest offer, but it helped to get our
offer accepted. Communicating makes it easier, when we
can see that we are in agreement and working toward the
same goal. My goal is to make it a smooth and successful
transaction for everyone — not just my side.”
Iran strives to imitate the role models in her family,
especially her grandfather and mother. Her grandfather
was an auto mechanic who demonstrated a high work ethic
and earned his reputation for honesty. From her mother,
she learned to work hard but also to be fearless. “She was
a single mom, and back then, it was harder. We were in
Mexico, and she decided to come to the United States to
do something for us. She didn’t know the language or the
culture. I learned that sometimes you not only have to work
hard, but you have to confront your fears to make it happen.
At times when I hesitate or question myself, I think of what
she did.”
When Iran is not busy selling real estate, you are likely to
find her dancing salsa and bachata. While she loves social
dancing, she frequently dances at home while she is doing
tasks like cooking. Iran is also there for her loved ones.
“I care a lot for my friends and try to be there for them as
much as I can. They are a high priority in my life.”
The thing Iran loves most about real estate is connecting
with people. “I am invested with my clients emotionally
through the process, and I truly care for each one of them.
My focus is helping them make it to the finish line. Their
decision to trust me to go through this process with them
means everything to me.”
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